[IR/ZJAMES CHEN]: Good afternoon, everyone in the investment and media industry,
I'm James Chen.
Thank you very much for joining us today for the Q3 2024 investor conference.
| am hold today's meeting.
Attending the meeting were Mr. Young Lin, Chairman of the Board of Directors, and
Mr. PC Chen, Chief Financial Officer.
This page is the Safe Harbor Notice.
The agenda for today's meeting is as follows
First, we will report on the operating results of the third quarter.
And the next financial figures for nine months of the year.
The third part is an Overview of Fitipower.
The fourth session will be
Mr. Young Lin, Chairman of the Board of Directors, gave us some key messages on
medium and long term growth driver.
The last part is a Q&A session
First, an operating result for the third quarter of this year.
Our revenue reached NT$5,307 million in the third quarter of this year.
Compared to the previous quarter's figure of NT$5.02 billion, it grew by 5.66%, and

compared to the same period last year, it grew by 25.13%.



Our Gross Margin was 28.07%, down 2.64% from 30.71% in the previous quarter and
down 5.4% from the same period last year.

Our Expense Segment

Because of the increase in revenue, the expenses for sales and management and R&D
increased compared to the previous quarter.

The total cost is NT$870 million.

Compared to NT$838 million in the previous quarter, this represents an increase of
3.91%.

Our

operating margin is 11.66%

This represents a decrease of 2.37% compared to 14.03% in the previous quarter and
a decrease of 3.67% compared to the same period last year.

Our net income margin was 12.9%, down 1.72% from 14.61% in the previous quarter.
This represents a decrease of 2.67% compared to 15.57% in the same period last year.
Q3 EPS was NT$4.19, compared to NT$4.91 in the prior quarter and NT$3.98 in the
year-ago quarter.

ROE attributable to the parent company was 2.94%

Here are some of the figures | just mentioned for your reference

On the balance sheet



In the third quarter, we have an asset, the first line is cash, and the other lines with
smaller fonts are the so-called financial assets, which are recorded in different
accounting accounts.

The entire cash component amounted to NT$17.1 billion, which is nearly 70% of our
total assets of NT$25.436 billion in the third quarter.

Our inventory was NT$2,428 million in the third quarter, down from NT$2,623 million
in the previous quarter.

Our debt portion is NT$3,569 million, with a debt ratio of only 14%.

Our AR Turnover Day was 62.5 days, up slightly from 58.9 days in the previous
quarter, and our DOl component was 59.55 days, down again from 62.97 days in the
previous quarter, and we had small outflows in both operating cash flow and free
cash flow.

Here are some of the figures just mentioned

In the upper right-hand corner, we have seen a decrease in inventory of total assets
to 9.55%.

This is the last eight quarters

Revenues, inventory amounts and a change in DO, first we see the left in this graph
The blue bar is our revenue, the red bar is our absolute amount of inventory, and the

green dash is the quarter-to-quarter change in our absolute amount of inventory, as



we can see in the last quarter.

The absolute amount of inventory decreased by 7.46%, which was a record high in
the nine quarters in terms of revenue.

In this chart on the right, we can see that the blue color is the same as revenue, the
red color is DOI, and the green bar is the increase/decrease in DOI.

It was also mentioned just now that as revenue was going up, our DOI was going
down, decreasing by 3.42 days to 59.55 days

This is the share of the four major product lines in the third quarter of 2024 of
Fitipower, in the third quarter, Display IC, the medium and large-sized part,
compared to the previous quarter is reduced by 6.36% to 26.08%.

In power management ICs, compared to the previous quarter was almost flat, with a
decrease of 0.97% to 10.3

Mobile ICs

This is an increase of 11.89% to 42.88% compared to the previous quarter.

Our Other Related Semiconductors segment decreased by 4.56% to 20.69%.
Revenues for the quarter,

As | mentioned earlier, it was NT$5.307 billion, a 5.66% increase in QOQ and a 25.13%

increase in YOY, a new high in the last nine quarters.



The most important growth driver in QOQ is Mobile IC.

In YOY, the most important source of growth momentum, if you sort it out, the first
place is other related semiconductor ICs.

Second place is Mobile IC.

Gross margins continue to be an optimal balance of customer, manufacturer and
inventory factors.

The overall decline in gross margin in the third quarter was mainly due to changes in
product mix, most notably due to an increase in the share of Mobile ICs.

In the display driver ICs, there are large and medium-sized ones.

Consolidated revenue was NT$1,383 million in Q3, down 15.08% QOQ and 29.5%
YOY.

Notebook was the main growth driver in QoQ, while MNT was the weaker performer
in YOY.

The overall large and medium-sized market, saw a decline in shipments in TV due to
the end of the Olympics and the decline in the utilization rate of customers, which
also led to a decline in revenue.

Notebook shipments increased due to market share increase and replacement

demand.



In Power Management ICs

Revenue of NT$546 million in Q3

QOQ is down 3.47% and YOY is down 12.85%

From a quarterly perspective, the main growth drivers are EPD's PMIC in that order.
Next is Mobile's PMIC

Lastly, there is the Regulator, which is explained below and contains LVBUCK, LDO
and Boost.

The year-over-year growth drivers were EPD's PMIC.

Next is Mobile's PMIC

We continue to expand our clients and markets in existing markets, and we have
cases in progress in emerging countries such as India.

In Mobile IC Segment

Q3 revenue was NT$2.275 billion, up 46.2% QOQ and 104.62% YOY.

The main growth drivers from a quarterly perspective are TDDI's pad, TDDI's mobile,
and TFT's small size driver IC.

Year-over-year

The main growth drivers are TFT wears, TDDI Pad, and TDDI mobile.

All product lines in the third quarter



has been doing its best to increase its market share and contribute to the revenue in
the third quarter of this Segment.

In the fourth segment, one of our most important products is other related
semiconductor ICs.

Revenue for the third quarter was NT$1,098 million.

YOY was up 107.15% and QOQ was down 13.42%.

The most significant year-to-year growth drivers are ESL, followed by EPD.
Electronic paper-related shipments remained at a peak.

If new product lines are added in future quarters, they will be included in this
segment.

Some of the figures we just mentioned are now on this table.

Our R&D expenses reached a new high in Q3, with NT$655 million accounting for
12.36% of our entire Revenue Ratio.

Our share capital was maintained at NT$1,212 million and our book value increased
to NT$144.96 per share.

Our debt ratio has fallen further to a record low of 14.03%.

Here are some figures for your reference

In summary, our revenue for nine months was NT$14.053 billion.



YOY is up 12.25%.

Our gross margin of 29.51% was 2.52% lower than the same period last year.

Our

operating margin

12.14% for the first nine months, compared to 14.10% for the same period last year.
net income margin was 13.29% versus 14.02% a year ago, and EPS was 12.28 this year
versus 9.21 a year ago.

Our ROE is 8.52%.

We have around 900 employees, our main products are Driver IC, Power IC and other
semi

This is the statistics for the first nine months.

In the upper left corner of a ring diagram, is the total of large, small and medium-
sized Driver IC, accounting for 66% of our revenue in the first nine months of this
year.

Compared to 81% five years ago, this is a decline. On the right is a bar chart of the
first nine months compared to the last four years.

Our Payout Ratio came in at 80.06% this year, with a NT$10.64 per share this year!

In the ESG section, the same as mentioned in the last quarter, including like we have

reached Level 2 in the Corporate Governance Assessment, which is the second level,



within a range of 6%-20%.

In 2023, we built management systems, including ISO 14001, 45001 and 27001.

We have been regulating our suppliers to follow our code of conduct for some
sustainability assessments.

Starting from this year, due to the enhancement of further carbon management, we
will slowly start to disclose some financial information related to risk.

Also in 2025 aresult of the TCFD we just talked about will be announced.

We have also begun to further have a greenhouse gas inventory, in the first quarter
of next year will be carried out to verify, that is, 14064, and will continue to focus on
the main products to carry out carbon emissions assessment, that is, ISO14067.

In order to cope with the risks in the future, and to realize a net zero carbon emission
by 2050, the Government has to take into account the needs of the public and the
community.

This is the recent highlight of Fitipower's awards, including the ones we've received
once again.

Selected as one of HBR's Top 100 CEOs, and one of the Top 100 Foreign Invested
Selections.

These are some of the more important events that happened recently.



In the next section, we will leave it to Mr. Young Lin to share a recent key message
with you.

[CHAIRMAN/YOUNG LIN]: Let me first explain to you some of the key growth drivers
of Fitipower for this quarter and the next.

Let's break it down into a few product lines

The first product line, the Display product line, in this quarter of 2024 we have

The P to P Driver for TV will be released to some new customers for higher frequency.
The Monitor side is also in the high-frequency UHD 120 HZ there are some Driver will
also begin to release, that corresponds to some of the PMIC will also be released in
this season.

In Q4, some high-frequency related Drivers and PMICs will start to be released.

In the first quarter of next year, there are also some new panel structures that are
being optimized for cost. For example, UD will be Dual Gate and FHD will be Tri-Gate.
They also require corresponding PMICs. We will start to produce the corresponding
PMICs in the first quarter of next year.

That Monitor, the continuation of just mentioned everyone is to go to the high
frequency, began to go 120 HZ that corresponding Driver, 6 bit, 8 bit in the Monitor's

Driver also in the first quarter of next year will start mass production!



That's the trend with TV.

144 HZ UD, 165 HZ of some P-to-P Driver different Protocol like CMPI, ISP, CHPI will
also be in the first quarter of next year to start volume, this is Display Product Line
Another Product Line, Power IC, in this quarter we all know that some customers
started to release some colorful e-books, our corresponding PMIC, LED Driver also
started to have some volume.

It also means that e-books are moving from black and white to color.

In addition, in the product line of USB protocol charging ICs, is also to high wattage
and multi-port integration development, so will introduce a series of new protocol
ICs to match the high wattage and multi-port program.

At the same time, on the other side of the high wattage multi-port solution, there are
some simple and cost-effective fast charging protocol solutions, we also have
corresponding cost reduction solutions that allow customers to significantly reduce
the development time and cost of mass production.

In terms of VCM OIS Driver, our ICs are also the first to be mass-produced in well-
known brands of cell phones, which is an important milestone.

In the first quarter of next year, we will launch a high PSRR LDO.

This is on top of higher-end notebooks, where the Camera can significantly reduce

power noise, so the image quality will have a better display quality.



In the OIS Driver, just mentioned that we have already started mass production in
some brands, and now there are more advanced such as periscope, or multi-axis OIS
which has also been jointly developed with customers, and it is expected that in the
first quarter of next year, we can also launch the product, which is also very helpful for
the focusing speed and the interference of the noise of the motor.

We have been mentioning that we hope to be able to work in the fields other than
Europe, China and the United States.

In addition to these familiar markets, we are also focusing on the development of the
Indian market.

The first one that may have the fastest track record is the multi-protocol control IC for
USB fast charging, as the local demand in India is more specific.

So these protocol ICs need to be customized, and that's because of Made in India, so
this | expect should be a fast growing market.

Then the third Product Line is Mobile, this quarter we have HD sunken TDDI cost
reduction version in mass production.

Then there will be HD TDDI ICs that support higher refresh rates in mass production.
Next quarter

Will let some industrial control, the original is not TDDI products, realize the Touch

function, that is, the Touch function into the whole like FWVGA or horizontal screen



of this kind of high-definition TDDI, will also start mass production, this is in the first
quarter of next year!

Then on the other Semi product line, our T-CON just mentioned that

We have the corresponding Driver, we have the corresponding PMIC, that T-CON is
not absent here, FHD 120 HZ also began to release in this season.

Higher-end T-CON will be mass-produced next season in 2025.

In the ESL area we have developed several larger resolution E5

Available to

9.7-inch, 10.3-inch ESL in this size

Higher resolution will also start to be released this quarter.

Well, we're looking forward to the start of the next quarter, 2025.

We were able to mass-produce our second-generation Edge Al chip.

We are still in the process of sending samples to customers, this is the above
description of the key growth momentum of Fitipower, thank you!

[IRZJAMES CHEN]: Thank you.

Let's move on to the third part of the Q&A session.

If you have a question, you can use the raise your hand function, I'll unmute you, you
press accept and you can ask the question, or you can use the online questioning

method to send me a message directly online. Then come to ask questions, we will



answer one by one, thank you!

An investor just asked

What is the market share of ESL in four colors?

| have heard that other companies are following the 4-color ESL market, how will it
affect your market share?

[CHAIRMAN/YOUNG LINJ: It is not convenient to disclose, but as you know, before
the three-color era, we were about three, one-third of the market share, | can report
to you that our current market share is much higher than then, and then other
industry to follow the four-color ESL market, which is bound to happen, that we also
hope to increase their own competitiveness.

Let's see what our customers choose, thanks!

[IRZJAMES CHEN]: Thank you.

there are any questions, you can use two ways, one is to raise your hand

In WebEx above with this raise your hand button, | will unmute you, you can ask
questions, or you can use the online chat function to send a message, we will answer
one by one, thank you!

Okay, so another investor has asked

What are the strengths and weaknesses of next year's outlook for each product line?



[CHAIRMAN/YOUNG LIN]: We hope to see good growth in all product lines.

As far as | can tell, it should be.

ESL will grow the most in terms of market share and volume.

Then the next one should be

It's the rest of Other Semi.

Next year, we still expect to see more growth at Other Semi.

[IRZJAMES CHEN]: Okay. Thank you.

Another question is where does ESL's current penetration rate fall, and what is the
approximate CAGR of the annual output value?

[CHAIRMAN/YOUNG LIN]: It seems to be the same question from the same
gentleman.

| just answered the penetration rate question as well.

what is the penetration rate of the four color ESL now?

As far as we're concerned, we should be shipping over 80% of the four colors now.
And next year's output?

Because there will be some new big retailers joining one after another, we also expect
the compounded growth rate of its output value.

Higher than in previous years



[IRZJAMES CHEN]: Okay, thanks. Next question.

Is the shipment of EPD in Q3 better than last quarter? Thank you for your time.
[CHAIRMAN/YOUNG LIN]: It seems to be about the same.

Q3 and Q2 should be

It's about the same.

[IRZJAMES CHEN]: Okay, do you have any more questions for the folks on line? There
are two ways to ask a question, by using the raise your hand function or by using the
message function, thank you.

Okay, Terry from President Securities.

The Al chip that the chairman just mentioned is currently in the process of validation,
can you disclose in which area it will be applied?

[CHAIRMAN/YOUNG LINTJ: | just had a word did not speak very clearly, everyone is
talking about Al, our company is more emphasized than the Edge Al more edge, we
ourselves took a call Very edge

It's mainly used in battery applications.

So the need is very low power consumption, but in such a low-power situation, still
need to perform some Al functions.

Whether it's voice or image.



[IRZJAMES CHEN]: Okay. Thank you.

Do you have any questions? You can use the hands up function or the messaging
function.

Well, if you have no questions today, this is the end of today's conference call.
Please join us next quarter.

We welcome you to join us for the Q4 quarterly operating conference. Thank you!



